


 

 

MEMORANDUM 
 

TO: RHODE ISLAND PUBLIC UTILITIES COMMISSION 

FROM: ALVARO E. PEREIRA —DAYMARK ENERGY ADVISORS 

DATE:  JANUARY 29, 2016 

SUBJECT: NATIONAL GRID’S PROPOSED 2016 RENEWABLE ENERGY GROWTH PROGRAM TARIFF AND RULE 

CHANGES AND PROPOSED SOLARWISE PROGRAM– DOCKET NO. 4589-A 

 

In this memo, I primarily respond to the Company’s rebuttal testimony that was filed on January 8, 2016.  

Specifically I discuss the explanation of National Grid’s partnership with EnergySage, the SolarWise 

contractor, that was provided in the rebuttal testimony and how it impacts the recommendations and 

observations found in my December 14, 2015 memo.   In summary, the additional information and data 

provided in National Grid’s rebuttal testimony have provided support to the Company’s position that the 

program be approved as filed.  I provide additional detail below.  I also believe, subject to review of 

National Grid’s compliance filing, that the Company has adequately addressed my recommendations on 

the documentation issues regarding SolarWise Project Sizing definition and calculations as well as the 

pilot program that is targeted at non-profit, affordable housing, income eligible customers.  

SOLARWISE MARKETPLACE COSTS 

In the December 14, 2015 memo, I indicated that the vendor fees collected by EnergySage had not been 

publically disclosed and that it would be reasonable to expect vendors to fully support the setup and 

operating costs of the Marketplace component of the SolarWise program.   These additional revenues 

could be collected through higher vendor fees or altering the revenue sharing mechanism with 

EnergySage. 

As described in the Company’s testimony, EnergySage was the only vendor that met the program’s 

requirements and featured the lowest, upfront fixed setup costs as determined through a competitive 

solicitation.  In addition, the services to be provided by EnergySage are specific to the SolarWise 

program and thus feature additional characteristics to those of EnergySage’s marketplace at 

www.energysage.com that is currently available to all Rhode Island customers (at no additional cost).  

The Company states that the revenue sharing mechanism was negotiated higher than initially offered, 

and that higher vendor fees might be negatively impact the success of the program and would be 

http://www.energysage.com/
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counter to EnergySage’s pricing strategy to have consistent fees across different jurisdictions.  Finally, 

the Company is able to terminate the agreement at any time, and the current term of the agreement is 

one year.   Thus, there is considerable flexibility to revisit the current arrangement. 

In sum, based on the additional information I reviewed, I believe the Company’s SolarWise program is 

reasonable and should be approved as filed. 


